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3 of 3 people found the following review helpful. Good bookBy Gonzaga Studentlf you are taking Professor Burnham
for asalesclass, YOU MUST BUY THIS BOOK! It explains everything exactly how he wantsit on his exams.0 of 1


http://f3db.com/pub/links.php?id=0735509662

people found the following review helpful. Not a Multiple Choice BoookBy Big CreekA lot of the reviewerstook the
class from the author, | would assume it isfit for those folks. However, someone looking a question bank with
explanations, thisis not your book. | do not know if that book exists. The structure is concept, question, answer, al on
the same page. Unless you have terrible peripheral vision, the answer to the question you are looking at is
SCREAMING at you, right below the question. Additionally, there are not alot of multiple choice questions for a
book that touts itself as "learning sales through multiple choice questions." If you need help learning concepts, it is
fine. If you need practice on MC questions, it isterrible.3 of 5 people found the following review helpful. Burnhamis
my Sales ProfessorBy K. N. BattleThisis agreat book! Very easy to understand and the multiple choice questions are
good for Bar and Exam Prep!

Leveraging the series’ proven learning structure, The Glannon Guide to Sales integrates multiple-choice questions into
afull-fledged review of the Sales course. Brief explanatory text is followed by one or two multiple-choice questions
designed to be redlistic, yet neither too difficult nor too simplistic. The author's concise explanations of correct and
incorrect answers clarify nuancesin the law. At the end of each chapter, a challenging question, "The Closer"
illustrates a more sophisticated problem, and the final "Closing Closer" questions encourage practice aswell asa
cumulative review of concepts from previous chapters. With valuable exam-taking pointers throughout the text and a
user-friendly, interactive approach, The Glannon Guide to Salesis equally useful to al students, whether tested by
multiple-choice questions or not. The Second Edition has been thoroughly updated throughout the text. New multiple
choice questions guide students through the course, and more material on difficult-to-understand areas of the law helps
toinstruct.Hallmark features of The Glannon Guide to Sales: Learning Sales Through Multiple-Choice Questions and
Analysis Integrates multiple-choice questions into a full-fledged review of first year Sales course o sophisticated yet
fair o neither too difficult nor too simplistic Lead-up discussion of law puts questions in context Clear explanations of
correct and incorrect answers clarify nuancesin the law Equally useful to al students, whether tested by multiple-
choice questions or not Embodies afar more user-friendly and interactive approach than other exam preparation aids
"The Closer" poses a sophisticated problem question at the end of each chapter Final "Closing Closer" questions
provide practice and cumulative review of concepts in earlier chapters V aluable exam-taking pointers throughout the
textThe revised Second Edition presents: Updated material throughout New multiple choice questions More material
on difficult-to-understand areas of the law New chapters on software contracts and the international sale of goods
Update on revisions to the Uniform Commercial Code



