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Scott J. Burnham : Glannon Guide To Sales: L earning Through Multiple Choice (Glannon Guides) before
purchasing it in order to gage whether or not it would be worth my time, and all praised Glannon Guide To Sales.
Learning Through Multiple Choice (Glannon Guides):

3 of 3 people found the following review helpful. Good bookBy Gonzaga Studentlf you are taking Professor Burnham
for asalesclass, YOU MUST BUY THIS BOOK! It explains everything exactly how he wantsit on his exams.0 of 1


http://f3db.com/pub/links.php?id=0735573581

people found the following review helpful. Not a Multiple Choice BoookBy Big CreekA lot of the reviewerstook the
class from the author, | would assume it isfit for those folks. However, someone looking a question bank with
explanations, thisis not your book. | do not know if that book exists. The structure is concept, question, answer, al on
the same page. Unless you have terrible peripheral vision, the answer to the question you are looking at is
SCREAMING at you, right below the question. Additionally, there are not alot of multiple choice questions for a
book that touts itself as "learning sales through multiple choice questions." If you need help learning concepts, it is
fine. If you need practice on MC questions, it isterrible.3 of 5 people found the following review helpful. Burnhamis
my Sales ProfessorBy K. N. BattleThisis agreat book! Very easy to understand and the multiple choice questions are
good for Bar and Exam Prep!

p An engaging and effective tool for reviewing course coverage and preparing for multiple-choice exams, bThe
Glannon Guide to Sales/b offers brief explanatory text about each topic and enables the reader to practice correctly
analyzing and answering multiple-choice exam questions. Burnham not only provides correct answers, but also
explains why the answer is correct. In the final chapter, students will find 64 challenging questions to further test their
ability to apply the concepts as found in the context of a contract for the sale and lease of goods. /p p bA complete
review of the Sales and Leases Law course, the Glannon Guide approach to content mastery and exam preparation
features:/b /p ul li multiple-choice questions that are integrated into a comprehensive review of the Sales and Leases
Law course/li li lucid and informative text that prepares students to successfully analyze and answer multiple-choice
questions/li li follow-up explanations of correct and incorrect answers that clarify murky or ambiguous points of law
Nli li aredlistic level of difficulty that is reasonable and fair, not simplistic or esoteric, and which includes sophisticated
final questionsin each chapter to challenge the student, build confidence, and ensure exam readiness /li i iCloserd/i,
final questions at the end of each chapter, that provide practice and review for students as they apply concepts covered
in that chapter /li li iClosing Closerg/i, 64 questions in the final chapter, that provide practice and review for students
as they apply concepts covered in earlier chapters/li li valuable exam-taking pointers that are interspersed within the
substantive text /li /ul p Through explanatory introductions and self-testing questions, bThe Glannon Guide to Sales/b
provides athorough and up-to-date course review that emphasizes multiple-choice questions and test-taking strategies.
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